
DMO = DAILY METHOD OF OPERATION | DO MORE OFTEN 

 

 

 

 EVERYDAY I EXPAND MY WRITTEN LIST 

Add two new people to your list. Pull them from your hot, warm, or cold markets.  Also, referrals. 

1. ________________________________    2.   ________________________________ 

 

 EVERYDAY I INVITE 

Reach out to two people from your list and ask them if they will look at the Opportunity.  

1. ________________________________    2.   ________________________________ 

  

 EVERYDAY I SHOW THE PLAN 

Help two people look at the Opportunity using any method: Live Business Presentation, 1 on 1’s, 

Website Videos, MyAmbit App, Mon & Weds 7:30PM CST Zoom Link: https://zoom.us/j/458556237 

1. ________________________________    2.   ________________________________ 

  

 EVERYDAY I FOLLOW UP 

Check on two people that have already seen the Opportunity and ask them what they thought. 

1. ________________________________    2.   ________________________________ 

  

 EVERYDAY I ENCOURAGE  

Contact two people and find a way to add value to them. Short two-minute conversations. 

1. ________________________________    2.   ________________________________ 

 

 EVERYDAY I LEARN        

• Listen to the VIP Millionaire Call Mon-Sat at 9:30am CST. Phone: (712)770-5605 Pin: 881769# 

• Listen to the Ambit National Call Sundays at 9:00pm CST. Phone: (712)432-7570 Pin: 84877# 

• Log into Ambit U through your Powerzone or visit TeamAmbit.com to watch training videos. 

• Read books that will help you grow. Recommended: Relationship Marketing by Steve Thompson. 

• Talk to your up line or Accountability Partner: _____________________________________ 

  

 EVERYDAY I GIVE THANKS 

Take time to appreciate what you have and be grateful.   

Get Serious: The Next Level  


